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▪ The information set out in this presentation and provided 

in the discussion subsequent thereto does not constitute 

an offer or solicitation of an offer to buy or sell securities. 

It is solely for use at an investor presentation and is 

provided as information only.

▪ This presentation does not contain all of the information 

that is material for an investment decision.

▪ This presentation has been prepared by BEYOUT 

Investment Group LLC. (“BEYOUT”) and may not be 

reproduced (in whole or in part), distributed or 

transmitted to any other person without BEYOUT’s prior 

written consent.

▪ The information in this presentation and the views 

reflected therein are those of BEYOUT and are 

subject to change without notice.

▪ This presentation does not disclose all the risks 

and other significant issues related to an 

investment in any securities/transaction.

▪ Historical information should not be relied upon as 

an accurate prediction of future performance. 

BEYOUT is under no obligation to update or keep 

current the information contained herein.

▪ No person shall have any right of action against 

BEYOUT or any other person in relation to the 

accuracy or completeness of the information contained 

in this presentation.

▪ Any forward-looking statement or views in this 

presentation or subsequent discussion are subject 

to risks and uncertainties that may cause actual 

results to differ. BEYOUT does not assume any 

obligation to update such views or statements and 

make any public announcements regarding the 

revisions to such statements or views.
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BEYOUT Holding is a regional pioneer in providing comprehensive human resources and project 

lifecycle support, complemented by real estate services. In June 2024, Beyout Holding was listed in the 

region. Since our incorporation in 2006, we have managed a portfolio of rapidly growing companies 

and diversified into complementary service industries across the MENA region.

KRH, the HR arm of Beyout, provides integrated HR solutions and life support services to various 

clients in Kuwait. Today KRH is recognized as a well-founded, sustainable, and legal partner to 

businesses within the region. As industries evolved, KRH was agile in gaining a deep understanding of 

its clients’ changing needs and reforming its strategies to address new challenges.

REH provides specialized real estate services of high quality and efficiency. Services provided are 

focused on managing facilities including residential and commercial properties,and BOT projects.REH 

has also developed specialized plans and programs, to support tenants and customers through the 

“The 24/7 Program”. The 24/7 Program provides round-the-clock solutions in facility management, 

maintenance activities, and customer service. The company has achieved great success, not only by 

providing Real Estate Solutions, but also by applying innovative development concepts in the real 

estate market, to contribute to the economic development in the State of Kuwait.

WHO
WE ARE
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YOUR DESTINATION FOR BUILDING DREAMS, CRAFTING HOMES

Beyout Plus encompasses a substantial 
250,000 m which offers a unique 
opportunity to create a world-class 
commerce facility blending retail and 
warehouse elements. Beyout Plus 
prioritizes international logistics best 
practices while incorporating local 
context, culture, and traditions.
Distinguished by attractive indoor and 
outdoor spaces, the project stands out in 
Kuwait and the global marketplace, 
emphasizing comfort and manageability.

Planned to serve new homeowners, 
Beyout Plus enhances the customer 
experience by providing a diverse range 
of products, from accessories to home 
furnishes, building materials to machines 
and engineering services. Serving as a 
centralized hub for customer needs, 
Beyout Plus facilitates the selection, 
comparison, sourcing, and potential 
grouping of purchases, streamlining the 
construction journey for new 
homeowners.

Project Overview

Project Overview

PRIME LOCATION
Our prime location serves both residents of Al Mutlaa 
City and a broader audience across Kuwait. Beyout Plus 
is a one stop destination strategically positioned, offers 
a comprehensive solution for all home furnishing needs.

Key Features

DIVERSE RETAIL SPACES
Beyout Plus offers diverse retail spaces, tailored to meet 
the specific needs of your business. Whether you 
envision an intimate boutique or an expansive 
showroom, our varied space sizes offer flexibility.
Additionally, our fully-equipped spaces provide 
seamless maintenance services, including reliable water 
and electricity, empowering you to effortlessly bring 
your vision to life within your chosen space.

SMART BUILDING–ECO–FRIENDLY
Beyout Plus is thoughtfully designed to be both smart 
and eco-friendly, ensuring a harmonious blend of 
innovation and sustainability. This commitment not only 
reflects our values but also creates a unique and 
appealing space for businesses.

PARKING SPACE
At Beyout Plus, our outdoor and multilevel indoor 
parking areas are designed to accommodate a 
substantial number of cars, ensuring convenience from 
the moment you arrive, providing ease and accessibility.

▪ Retail

▪ Showrooms

▪ Offices

▪ 3PL (Third Party Solutions)

▪ Open Yard

▪ Restaurants

Leasing Opportunities
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Beyout Plus Construction Update

Beyout Plus Construction Update
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▪ Construction progress is 45%.

▪ Expected launch date is Q3 2027.

▪ Beyout Plus is seeing strong leasing momentum, with 25 anchor tenants actively engaged in the pipeline. 

▪ Signed contracts to date cover 21% of the total leasable area equivalent to approx. 26,000 sqm, reflecting early market confidence and 

brand demand ahead of launch.
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▪ Year to Q1’26 revenue grew by 2.7%, reaching KWD 21.3 million, reflecting steady top-line growth 
across both KRH and REH segments.

▪ Net profit reached KWD 2 million, supported by operational efficiency gains and disciplined cost 
management.

▪ KRH recorded KWD 8.3M in closed-won contracts in Q1 FY2026, achieving a 29% pipeline win rate 
against an active pipeline of KWD 278M — reflecting strong commercial execution.

▪ KRH’s AI-driven pipeline engine: powered by Salesforce Einstein GPT and integrated via MuleSoft, 
autonomously manages the Identify–>Contact–>Qualify cycle.

▪ 61% of the active pipeline (KWD 169M) is processed end-to-end by the AI engine before human 
review, materially accelerating conversion speed, reducing cost to acquire and maximizing 
productivity.

▪ Regional offices revenue surged +86.6% YoY to KWD 3.07M. KSA led with +131.7% growth, followed 
by Jordan (+138.4%) and UAE (+105.6%), validating KRH’s international diversification strategy.

KD 21.3M
YTD Q1’26 Revenue

KD 4.4M
YTD Q1’26 GP

KD 2M
YTD Q1’26 NP

Key Highlights BEYOUT HOLDING
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KRH Revenue Growth & Regional Office Performance
Q1 2026 vs Q1 2025  ·  All figures in KWD

KWD 18.9M
▲ +3.4% YoY

KRH Total Revenue

KWD 3.07M
▲ +86.6% YoY

Regional Offices Revenue

UAE · Jordan · Bahrain · Qatar · KSA

Regional Revenue by Country  · Q1 2026 vs Q1 2025

165,194

17,649

280,279

382,079

801,802

339,565

42,072

445,803

387,761

1,857,488

0 200000 400000 600000 800000 1000000 1200000 1400000 1600000 1800000 2000000

UAE

Jordan

Bahrain

Qatar

KSA

Q1'26 Q1'25

+131.7%

+1.5%

+59.1%

+138.4%

+105.6%

Revenue Commentary  ·  Q1 2026 vs Q1 2025 :
KRH total revenue grew +3.4% to KWD 18.9M , Regional offices surged +86.6% (KWD 1.65M → 3.07M), led by KSA (+131.7%), Jordan (+138.4%) and UAE (+105.6%)
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PIPELINE

BEYOUT HOLDING

1 4 I N V E S T O R  P R E S E N T A T I O N  |  Q 1   2 0 2 6  R E S U L T S

KRH



KRH Sales Performance Dashboard
Live data extracted directly from Salesforce CRM  ·  As of April 22, 2026

Salesforce Live Extraction
The figures above are drawn directly from Beyout's Salesforce CRM and have not been manually adjusted or recast. They represent gross closed-won opportunity values recorded by 
KRH's commercial team during Q1 FY2026. Audited financial equivalents will be confirmed upon receipt of the FY2026 financial statements from the finance team.
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KRH Opportunity Pipeline — Q1 FY2026
Beyout Inv. QBR  ·  Sum of Amount (KWD): 278M  ·  As of April 22, 2026

Qualification Stage  ·  KWD 169M

61% of total pipeline  |  Largest growth stage

  AI-Driven Process ← This is where AI comes in

1 Identify
AI scans government tenders, market signals, and partner networks to surface qualified 
leads automatically.

2 Contact
Automated CRM-integrated outreach sequences prioritise and engage high-value 
opportunities at scale.

3 Qualify
Scoring model evaluates fit against KRH's capability matrix before human review.

Pipeline — Q1 FY2026
KWD 278M total pipeline. Qualification (KWD 169M, 61%) is processed end-to-end through KRH's AI-driven engine — covering automated identification, structured contact 
sequences, and machine-scored qualification. Capture (KWD 81M, 29%) reflects active bid pursuit. Closed Lost (KWD 21M) and Won (KWD 8.3M) complete the full funnel view.
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From Hours to Minutes, at Scale
A time-in-motion study confirmed an 86% reduction in processing time per opportunity 
(56 min → 8 min), driven by end-to-end Salesforce automation across intelligence gathering, 
outreach, and CRM logging.
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WON: Public Private Partnership Project: Al-Muthanna Complex

WON: Public Private Partnership Project: Al-Muthanna 

Complex

Investment Highlights:

▪ Strategic location with high footfall and commercial potential
▪ Full-scale redevelopment to reposition the asset through 

modernization and technical upgrades
▪ 15-year usufruct term offering long-term revenue stability
▪ Unlocking value through space optimization and enhanced 

tenant mix

REH has secured this Public-Private Partnership through a competitive bid, winning the right to 
redevelop the Al-Muthanna Complex — a landmark commercial property in Kuwait's city 
center.

A secured high-visibility asset offering immediate value through renovation, rebranding, and strong tenant 
demand — fully aligned with our strategy for sustainable urban revitalization.
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Key Highlights: Income Statement

Financial Performance Q1 2026

▪ Total revenue for Q1 2026 increased by 2.7% compared to Q1

2025, reaching KWD 21.3 million.

▪ The Human Resources segment generated approximately 89%

of the total consolidated revenue, while The Real Estate

segment contributed 11%.

▪ Earnings per Share (EPS) for Q1 2026 reached 6.73 Fils.

▪ The CAGR of 5.9% reflects a consistent growth in revenue,

demonstrating the company’s ability to expand its top line

effectively over the past three years.

Revenues CAGR

Revenues (Q1 2026 Vs. Q1 2025)

+5.9% CAGR

75.7 78.1 
84.9 

2023 2024 2025

20.7 21.3

Q1 2025 Q1 2026

+2.7%
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Gross Profit  (KWD m/% revenues) 

-22.8%
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5.7

4.4

Q1 2025 Q1 2026

27.5% 20.7%

Adj. EBITDA (KWD m/% revenues) 

5.9

4.2

Q1 2025 Q1 2026

19.9%28.4%

-28.0%

Net Profit (KWD m/% revenues) Earning per share (Fils)

3.2

2.0

Q1 2025 Q1 2026

- 36.1%

10.52

6.73

Q1 2025 Q1 2026

- 36%

15.2% 9.5%



Key Highlights: Balance Sheet
Total Assets (KWD m)

Return on Average Assets

Equity attributable to the Shareholders(KWD m)

23.1%

15.5%

Q1 2025 Q1 2026

6.7%

4.0%

 Q1 2025  Q1 2026

Bank Debt (KWD m)

32.8%
34.8%

Dec-2025 Mar-2026
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51.2 53.1

Dec-25 Mar-26

+3.7%+5.7%

74.8
83.8

Dec-25 Mar-26

+ 12%

Return on Average Equity Bank Debt to assets

228.0
241.0

Dec-25 Mar-26
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